
Head of Sales (m/f/d)
Berlin, remote

About us

Thermosphr is the most exciting GreenTech / PropTech startups in Europe, backed by top
European VC’s, now closing a new financing round.

Our mission is to make commercial buildings energy efficient and sustainable. We help real estate
players to reduce their CO2 footprint by integrating our cutting-edge HVAC (heating, ventilation,
air conditioning) optimization software. We make ESG more than vain words with tangible
results in GWh and tons of CO2 saved.

We care about what we do and will do whatever it takes to have a positive impact on the planet
by continuously developing the smartest innovations.

We believe in people and relationships more than prescribed processes as we think that is what it
takes for our team and business to thrive. We have each others’ backs and encourage each
individual to build their own path regardless of their position or their seniority.

We strive for greatness, raise the roof not the floor!

Start-up life is always an adventure, you can expect this one to be a unique opportunity to make a
real difference, while being part of a fast-paced, ambitious, and inspiring team. You will
concretely see the impact of your work on the business and the world, will build and
(exponentially!) grow an exceptional business alongside a world-class team in no time!

What you’ll do

In order to support our ambitious growth plans, we are currently looking for a Head of Sales
(m/f/d) to join our team and build an expert sales squad.

As Head of Sales you will:

● Acquire new business and build strong long-term partnerships with the largest
commercial real estate players across Europe

● Develop and execute an ambitious commercial strategy that aligns with company goals

● Build and train an A-team of self-driven sales managers



● Manage your department’s sales funnel efficiently aiming for both short and long-term
wins

● Promote Thermosphr to the real estate industry in client meetings and at professional
events

● Partner with our technical, operations and management teams to design strategies for our
services to best fulfill our customers’ needs

What you bring

- 7+ years of experience in business development positions in the real estate industry
(asset, property, facility/energy management, proptech),

- A very strong network in European (a minima DACH or FR) real estate,
- A good understanding of technical facility management (energy, BMS, HVAC) and trends

on the market,
- Strong interpersonal and communication skills in your internal and external interactions,
- A solid track record in achieving sales targets and driving salesforce efficiently,
- A contagious positive attitude,

- Impeccable English + German or French. Any other language is a plus.

What we offer

Fair question in a competitive market for the best talents!

We’re all on a mission that involves boundless curiosity and unlimited learnings, tackling
challenges and making a difference, thinking out of the box and making things happen.
Ultimately, we all have the same job description: make Thermosphr successful.

We bring you on a unique journey together with the great people determined to make the world
better. Our product is exceptional, and it will change long established standards in the way real
estate deals with both technology and the environment.

We have you covered financially, for benefits, work flexibility, having dedicated time for your
loved ones, but if those are your only drivers, we may not be the best choice for you.

We’re moving fast so apply now if you want to join us!

Please apply to jobs@thermosphr.com including a CV and a few words (2-3 lines max) on why
you think you’re the best candidate.
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