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1) Are you a fiduciary?
The answer to this should be a quick "yes". Even though the word's
hilarious, it’s important because being a fiduciary means the advisor must
put the client's financial interests above their own. Unfortunately, not every
advisor is a fiduciary meaning they may make recommendations that
benefit them and not you.

2) Are you fee-only?
Fee-only financial advisors do not accept commission or income from investments
they recommend, which results in less conflict of interest. Advisors who are not fee-
only can make higher commissions from certain investments or products (insurance)
and those may not be in your best interest.

3) How often do you communicate
with your clients?
This question is so you can get an understanding of how often the advisor will
reach out to provide updates, how often they email you or call you, etc. Don’t
be afraid to move on if an advisor’s processes don’t line up with what you’re
looking for.



4) Why did your last client hire you?
You’re giving the advisor a chance to brag about themselves while still
gaining some valuable insight at the same time. If the advisor says that
someone hired them because he/she understood their student loan
situation and you happen to be in that same situation, it makes sense to
consider working with them.

5) How do you measure success in
my financial plan?
Measuring success depends greatly on what your goals are but all advisors should
have a process for keeping track of progress and meetings with you to review. 

If you are wanting to save towards a down payment on your first home, success
could be measured by looking at how much has been saved over a certain period
and if that amount is on track with your goal down payment amount. You may also
have a goal of getting a certain return on investments and that can be measured by
evaluating the annual return of your portfolio.

6) What kind of tech do you use?
In today’s world, video conferencing is the bare minimum for technology so if an
advisor hasn’t fully adapted to the rapid changing tech environment, you may
consider looking elsewhere. 

Some of the newest advancements in technology in financial advising consist of:
online financial plan building, secure data gathering, virtual meetings, an app that
serves as your financial dashboard with all of your financial advising information,
docusigned agreements, and the list goes on.



7) How do you get paid?

Percentage of assets under management (1% industry average)
There can be underlying fees in these investments that aren't
advertised..

Hourly rate
Monthly subscription
Project work

This can be an alternative to the question “are you fee-only?” but it can also be
a follow up to the question if the advisor answers “no”. It might be a good idea
to do some research and have an idea of how you want to pay in your head
before you meet with an advisor so you don’t get caught up in their likely
financial jargon. Some ways that you might pay for your advisor are:

Assets Under Management (AUM) fee

Monthly
Subscription

Commission
Based Project-BasedFlat-fee

5 Common Ways Financial Planners Get Paid

Typical Cost:  0.3% - 1% annual fee

Typical Cost: 
 

Varies on product
Typical Cost: 

 
$100-500+/month

Typical Cost: 
 

$1,500-$3,000+
Typical Cost: $250-$1,500+

• Focuses on investment management    • Typically has minimum net worth requirements    • Can be costly over time

• Sells insurance and
investment products

 
• No focus on advice

• For young professionals
 

• On-going financial advice
 

• Can include investments

• Transparent, annual fee
 

• Can include investments
• One-time engagement

 
• For second opinions

https://www.advisoryhq.com/articles/financial-advisor-fees-wealth-managers-planners-and-fee-only-advisors/


If you'd like to meet with a financial
planner without being sold to, 

schedule a free Get to Know call with
AllStreet here.

 
 

And take some time to think about it.
 
 

Working with a financial planner
shouldn't be an imulse decision.

 
 
 
 

Also, here's a database of 700+ other
fee-only financial planners.

 
And 25+ Certified Digital Asset Advisors.
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http://allstreet.as.me/
http://allstreet.as.me/
https://www.xyplanningnetwork.com/
https://www.certifieddigital.org/for-investors

