
What is Growth Hacking and Why is It so Popular? 
 
Time is Money! We are the generation that worships time. This hustle-bustle life with constant 
technology advancements has put everyone on toes. Every business, organisation, individual 
craves for growth.  
Further, people want immediate results and wish to have a minimal approach. . Today there are 
hacks for everything- food hacks, sports hacks, study hacks and many more. These hacks push 
up productivity to a great level. The business today is not restricted to a local place; instead, it 
stretches out to continents. Businesses and organisations need growth hacks, to increase their 
reach, engagements, etc. 
 
What is Growth Hacking? 
Growth Hacking involves running experiments and campaigns to understand the needs of the 
organisation. Their main concern is how to increase sales by providing an influx of potential 
customers. It is called growth hacking to ensure the limited usage of resources. It involves 
marketing, data, technology, psychology, automation, etc. Startups are largely benefited by 
growth hacking marketing, as they have a limited amount of resources. Thus, a growth agency 
pushes its business using that little amount, hence the minimal approach. Growth hacking gives 
excellent results and is one of the best alternative methods for startups to compete with 
established businesses. 
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Why Do You Need Growth Hacking? 
Growth hacking is not just restricted to startups. Large companies also see it as a vital tool. 
Since it needs less revenue and gives good results. Why spend money when you have growth 
hacks? Experimenting with data and market leads to certain results that further help to 
strengthen the reach. Growth hacking is on the rise today! It is slightly different from 
conventional marketing: 
1.Marketing is dependent on awareness and acquisition, whereas growth hackers use 
retention, revenue, referral too. 
2.Marketing is focused on one method, whereas the growth hacker works on experiments. 
3.Growth hacker works on data and technology too. 
 
What Will a Growth Hacker do? 

1. They will set objectives and goals. 
2. They will identify your targeted audience. 
3. A growth hacker will bring customers through social media 
4. Target your competition. 
5. They will enhance the SEO strategy 
6. They will enhance the content marketing. 

 
This expansion of methodology has proven to be successful, and companies have a huge 
demand for growth hackers. 
 
Skills Needed to Be a Growth Hacker: 
 
Experiment maniac 
Experimenting in a business where a large revenue is needed is risky. However, running 
experiments where resources are used are minimum, broadens your confidence. Thus, it leads 
to great results. The repeated experiments ensure high ROI. The conclusions drawn from 
experiments help to study the business broadly. 
 
Data-driven 
Technology has made it possible to measure and introspect everything. The lapse time, 
inactivity, number of visitors, pay per click, etc. Thus, it ensures hackers make decisions based 
on data collected. 
 
Technical skills 
Google Analytics, Google AdSense, AdWords, Social Media are some resources and growth 
hackers need to know their way of implementation. Basic knowledge of HTML, CSS is also a 
must. 
 
How to Implement Growth Hacking in Your Business? 



1.The product should be the main attraction; it should speak out the most.  This you need to 
test the product, in regard to the needs of people. The marked up price and other facilities that 
can be applied. A product with a good call to action sells itself. 
2.Patience is the key; one needs to give some time to the market to react. Thus, before 
largening your methods and applying resources, you need to wait and descend your 
temptation.  
3. Growth hacking is majorly dependent on experiments and tests. Thus, test all your 
approaches before putting it on the market. Test and note down the results. Try to enhance 
your approach based on results. 
4.Chart your performance, data-driven skills need to be used. Adjust your methods based on 
the conclusions. 
 
The best example of the success of Growth hacks is the AirBnB campaign. AirBnB used the 
Craigslist platform to leverage their customers. Earlier, Craigslist was the largest place where 
people could rent a house. Thus, they placed their link where the audience influx was massive. 
It was an experiment, put up with almost no resources. However, the result was huge! A 
tremendous influx of customers landed on the AirBnB page, and the campaign was successful. 
 
A growth agency is a must for every startup or company. Minimum resources led results are 
the best. Growth hacking has proved itself in the years. Amura tech is a growth agency and is 
one of the leading providers of growth hackers. They provide excellent 360-degree services 
with target-oriented results. Thus, If you want to make your business fly high, implement 
growth hacks. 
 



 

 


