—
5

J | 4 LN
PRIVE LABEL - +@*

WHITE GLOVE PERFUMERY

The Must-Have
Guide to

Launching a
Successful
Perfume Line




\/\/ h e re In the world of creating beautiful

fragrances, there are strict regulations on

D O ‘ perfume manufacturing, and when you're

thinking of launching a new venture,

S ta ’/J[/? where and how to start can get even more

confusing.

However, as with every endeavor, to start a
successful perfume line, you'll need expert
information to help you take the right
steps and actions. This is why we created
this guide to share must-have insights
from our decades of experience
dominating the fragrance market that will

help you launch a successful perfume line.

N this guide, you'll find:

® Introduction

e What it Means to Start Your Own Perfume Line
® Steps to Launch a Successful Perfume Line

e Tips to Help You Sell More of Your Perfume

e Final Notes
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~ Our Introduction
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To make a popular fragrance, one that
stands out even in a stadium full of
people, you must start with the right
balance of high-end, truly exceptional
ingredients.

Once you have the content ready, your
next steps should be creating a beautiful
package and establishing a captivating
brand that connects and resonates with

your target market.

Unfortunately, all of these things are not

that easy to implement. Over the past

encountered numerous hurdles that
come with running a successful perfume

business.

This is why we created this
guide to help our clients,
like you, who want to start
their own perfume line to
create a successful
business.

In the next few pages, we share our

twenty years, since Privé Label has been a  practical knowledge, gathered from years of

significant player in the different sectors being in the perfume industry, to guide you

of the fragrance industry, we have when launching your own perfume line.




VWNhat [t Means
O Start Your

Own Perfume Line

Starting your own perfume line means
producing and selling your unique
fragrance. However, it goes beyond mixing
some scents and stamping your name on
a package. To create a successful perfume

line, you need an effective plan, as well as

a lot of creativity. Over time, we have seen
some people start perfume lines and fail a
year or two into the business because
they didn't start it right. So, let’s take a
look at what starting a successful

perfume line entails.

Before anything else, you need a feasible business plan to connect
the dots in your business, from setting priorities to managing cash

and mapping your business growth. However, beyond that, a

Crafting a business plan will help you define your product line.

Business

Plan A well-defined product line answers all the questions as to what

type of fragrance options you sell. What kind of fragrances do you

offer? Are your fragrances signature scents or universal? This will

enable you to identify your target audience, and, over time, help

you expand your product line.



The global fragrance market is enormous and projected to reach
about $92 billion by 2025. With many more people creating
fragrances to meet the market demand, you must define your
|dentifying target audience to set yourself apart. Although universal products
Your Ta rget appeal to almost everyone, defining your audience and creating a

Audience signature scent for them alone provides a sense of exclusivity that

will increase demand and breed brand loyalty.

Starting a successful perfume line means leaving a legacy, so

people will think of you every time they want to purchase

perfume. The first step towards creating this lasting legacy is your

Creating business branding.
A Lasting

Legacy A powerful brand
with a message that

resonates with your
target audience will
build an emotional
connection that will
keep them loyal to
your brand. Of course,
the unique fragrance
of your perfume will
also contribute to
creating a brand your
customers will never

forget.




Steps

to Launcn a
Successfu
Perfume Line

Many people want to do everything all at
once, and this often leads to confusion.
With a step-by-step approach towards
launching your perfume line, you can strike
out accomplished tasks from your checklist.

Here are the steps you need to follow

towards starting your perfume business:

Get Your Storyboard and Theme Right
#]

Your storyboard is like a vision board, which serves as a guide to how
you want to launch your perfume line. This is where you choose a
perfume name, outline how you want to produce your fragrances, and
ways to sell it to your target audience. On the other hand, your theme is
what you want your perfume line to represent and how you want it to
be perceived by prospects and customers. Getting both of these things

right will enable you to stay on track and attract the right audience to

grow your business.



Match Your Notes and Scents with Your Theme

Having chosen a perfume theme, your perfume notes must match it to
make your perfume unique. Notes are the ingredients that make up
your perfume scent, and they are divided into three major types: the
top, middle (or heart), and base notes. When creating your perfume,

make sure that you select the right blend of ingredients that will match

your theme and produce an exclusive scent.

=xtra Tip

A fragrance wheel is a great tool for finding the perfect mixture of
scents for your perfume. It can help you understand the relationship

between the four prominent scents; floral, oriental, fresh, and woody.



Fill Out Perfume Sample Application

Without an in-depth knowledge of perfumery and a proper production
team, creating your own perfume from scratch can be a daunting task
that may discourage you from ever launching your own perfume line.
Fortunately, with a private label perfume company like Privé Label, you
don’t have to go through all of the stress. All you have to do to create
your unique perfume is to fill out a perfume sample application on the

perfumer website.

Decide on a Sample

After you fill out the application form, the perfumer will present you
with a sample perfume that best meets the needs in your application.
Privé Label creates several sample variations for clients to choose from
and will keep tweaking it until they get the perfect scent that reflects

their vision and satisfies the needs of their target market.

Pick Out Decoration and Packaging

Forget that people say, do not judge a book by its cover. A significant
number of people buy fragrances because of how the packaging looks.
You are new in the perfume line market, and your perfume is going to
occupy space with well-known brands. Thus, you should make sure that
you select a captivating packaging. A private label company, like

Privé Label, can also handle your packaging, providing you with
uniquely shaped bottles and creative packaging design that will grab

the attention of prospective buyers.



Thats it

Once you've decided on decoration
and packaging, your perfume
business is set to sail. All that

remains is to market and sell your

perfume line to your target

audience. Outlined next are some
helpful tips for selling more units of

your perfume.




Sell More of
Your Perfume

v Perfume Launch Party
Just like there are book launches, when you start your perfume line, you can
organize a party to launch your product. The party could be a simple affair
or a sophisticated one where your perfumes will be on display, and people
can buy right away. You can spice up the party with music, arts, and drinks

to entertain your guests while they shop.

v Give Out Sample Vials
The last time you walked into the mall, and there were free perfume
samples, how excited were you? Everyone gets giddy with joy when there is
a giveaway, no matter how small. You can give out free perfume vials to
prospective buyers to get them acquainted with your scent. You can also

offer a bonus vial to new customers — everyone |loves extra value.

v Leverage Social Media
The internet is the biggest market you can leverage to sell more bottles of
your perfume. Social media can give your perfume line the much-needed
visibility it needs to drive sales. With engaging content on your social
profiles and well-targeted social media ads, you could record more sales
than you would sell in retail stores. All you need to get started on selling on
social media are excellent pictures and videos of your products,
testimonials, captivating sales copy, and money to cover for paid

advertisements.



v Utilize Influencer Marketing

You'll be surprised at how much weight some online influencers can pull.

Bloggers, Vloggers, product reviewers, and social media influencers have a
large following and the power to sway public opinion. You can reach out to
influencers that your target audiences follow to write reviews about your
products. The reviews might be paid for, or you could send them free
samples of your perfumes, so they can try it and talk about it on their

platform.

Use Barbershops, Salons, and Department Stores
While the internet is home to many shoppers, do not forget traditional
outlets. A significant percentage of people are conservative shoppers and
will only buy products they see physically. Given this, you should convince
barbershops, salons, and department stores to display your products on
their shelves. You can offer them a percentage on each sale to persuade

them.



v Have a Pop-up Event
Pop-up events are an excellent way to drive sales of new products. These
temporary or unexpected events can help generate buzz about your
perfume line. For instance, you can host a pop-up event in which you invite
prospects to come to your store for a free consultation on the right perfume
that suits their personality. You can also host a bonanza hour(s) on your
online store during which prospects can get bonus vials when they

purchase a product.

v Collaborate with Different Artists
Working with other artists is a win-win. It allows you and the artists you
collaborate with to reach more prospects. For instance, work with other
perfumers to organize an event that your audience and theirs attend, and

both sides will be able to reach out to more prospects.
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~inal Notes

Starting a perfume line is a profitable
and fulfilling business. However, making
perfumes by yourself from scratch can be
such a headache, not to mention the
stringent regulations in the perfume
manufacturing industry and the high

standards required to run the business.

Nevertheless, you can still launch a
successful perfume line with less hassle
when you have an expert private label
perfume company, like Privé Label, in

your corner.

Privé Label is an exceptional perfume
manufacturing company that offers
full-service private label perfume
production, including unique fragrance
formulation, bottle design, and

packaging design.

We will create unique
fragrances for your
perfume line from start to
finish to enable you to
concentrate on marketing
and selling your perfumes.

At Privé Label, we are enthusiastic about
our work and believe in giving our clients
premium quality and superior services.
This is why we have a brilliant team
committed to bringing to life every scent
you want in your perfume line. We've
worked with a large clientele base
ranging from some of the world’s most
prominent perfume houses, celebrities,
iconic fashion brands, and entrepreneurs,
and we're available to work with you to

launch your perfume line too.
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Ready To Start Your Own
Successful Perfume Line?

Discover
what Privé Label
can do for you!

Phone: 1-866-352-7667

Email: info@privelabel.com
Website: privelabel.com




